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Perception: Sell parts to the
factory OES program and you've
sold your parts to their dealers.

Reality: Dealers are independent
businesspeople for whom OES
programs are only one possible
source of truck and trailer parts.
"Sell the dealer and you've sold
the dealer" is the reality.

Sell the Dealer through Successful Dealer

The secret is out...
Getting your parts and components
speced is as easy as advertising
in Successful Dealer.
Owner/operators and fleets rely
on their dealer’s expertise in new
truck and trailer specs when
purchasing medium- and heavy-duty
commercial vehicles.  And, for the
replacement parts and service that keep those rigs
operating at peak performance.

Learn how you can reach every medium- and heavy-
duty new truck and trailer dealer in North America by
calling John Dickson at 800-767-5662.
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Perception: Only fleets spec
your components on trucks.

Reality: Big fleets do spec their
trucks, but to get your components
on small fleets’, private carriers’
and owner/operators’ vehicles,
you need dealer support. "Sell the
dealer and he'll spec your
components" is the reality.

The secret is out...
Getting your product speced in
fleets’, private carriers’ and
owner/operators’ vehicles is
as easy as advertising in
Successful Dealer.  Dealers
sell more than one-third of
all trucks from their stock. All
other new trucks have their
parts, components and accessories
speced jointly by fleets and dealers.

Learn how you can reach every medium- and heavy-
duty new truck and trailer dealer in North America by
calling John Dickson at 800-767-5662.

Presorted
First-Class Mail

U.S. Postage Paid
Palatine, P & DC
Permit No. 240

Sell the Dealer through Successful Dealer
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Perception: The OEM
franchised dealer market is
shrinking.

Reality: The number of
owners is decreasing, but the
number of locations is growing.

Sell the Dealer through Successful Dealer

The secret is out...
Getting your parts and components
speced is as easy as advertising
in Successful Dealer.
Owner/operators and fleets rely
on their dealer’s expertise in new
truck and trailer specs when
purchasing medium- and heavy-duty
commercial vehicles.  And, for the
replacement parts and service that keep those rigs
operating at peak performance.

Learn how you can reach every medium- and heavy-
duty new truck and trailer dealer in North America by
calling John Dickson at 800-767-5662.
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Perception: Successful Dealer
subscribers sell trucks.

Reality: Successful Dealer
subscribers spec, sell and
service trucks.

Sell the Dealer through Successful Dealer

The secret is out...
Getting your parts and components
speced is as easy as advertising
in Successful Dealer.
Owner/operators and fleets rely
on their dealer’s expertise in new
truck and trailer specs when
purchasing medium- and heavy-duty
commercial vehicles.  And, for the
replacement parts and service that keep those rigs
operating at peak performance.

Learn how you can reach every medium- and heavy-
duty new truck and trailer dealer in North America by
calling John Dickson at 800-767-5662.
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Perception: Successful Dealer
subscribers fill orders based on
specs that fleets write.

Reality: Successful Dealer
subscribers write specs jointly
with most fleet buyers.

The secret is out...
Getting your product speced in
fleets’, private carriers’ and
owner/operators’ vehicles is
as easy as advertising in
Successful Dealer.  Dealers
sell more than one-third of
all trucks from their stock. All
other new trucks have their
parts, components and accessories
speced jointly by fleets and dealers.

Learn how you can reach every medium- and heavy-
duty new truck and trailer dealer in North America by
calling John Dickson at 800-767-5662.

Sell the Dealer through Successful Dealer
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Perception: Successful Dealer
subscribers stock parts only for
the trucks they repair.

Reality: Successful Dealer
subscribers view themselves as
warehouse distributors and sell
parts to a very diversified
customer base.

Sell the Dealer through Successful Dealer

The secret is out...
Getting your parts and components
speced is as easy as advertising
in Successful Dealer.
Owner/operators and fleets rely
on their dealer’s expertise in new
truck and trailer specs when
purchasing medium- and heavy-duty
commercial vehicles.  And, for the
replacement parts and service that keep those rigs
operating at peak performance.

Learn how you can reach every medium- and heavy-
duty new truck and trailer dealer in North America by
calling John Dickson at 800-767-5662.
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